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Price – Dealers vs. Private Sales
Usually, dealers put a high price tag on cars because they are businesses trying to make a profit, while private party sales
are usually priced right around Blue Book value. However, while the “stealership” stigma will always reign true for
dealers, with convertibles, some private sellers mark up prices as well, especially those who don’t need to sell the car
right away, and are willing to wait for someone to come along who will fork over several thousand dollars for an average
specimen. As it is with online buying, it is buyer beware; one reason this guide was created was so that you can become
an informed buyer no matter what sources you decide to shop from.

An additional note about used car dealers: Volkswagens are a special breed of car, much like any other European
import. That said, it's usually best to buy any Volkswagen from a Volkswagen dealer, including those that are not part of
the VW franchise (for example, "Fred Davidson's German Autos: Idaho's largest unauthorized VW dealer.") Those VWs
sitting on a "Joe Schmoe Used Cars" lot are not necessarily money pits waiting to happen, but be aware that these
dealers usually know very little about VWs and cannot fix them properly, nor know much about them. They usually have
a fairly high mark-up on VWs, especially if they’re drop-tops. Be sure to test drive the car, look the car over with a fine-
toothed comb and have it inspected by a qualified Volkswagen mechanic. If you decide to buy it and have problems with
it, do not take it back to the "Joe Schmoe" dealer for repairs; take it to a qualified VW mechanic/shop. If the "Joe
Schmoe" dealer includes/offers a warranty, ask if they'll pay for repairs done by a certified Volkswagen mechanic (if they
won’t, don’t bother paying additional money for a warranty).

Now, let’s go window-shopping for a few examples so that you can get a feel for values:

Extremely Overpriced Slightly Overpriced Just Right

Car year: 1986
For sale in: 2008 on AutoTrader.com
Seller: Used car dealer
Price: $2,999
Condition: Poor (wrecked front end, dent in rear
¼ panel, front seats ripped to shreds, missing
side trim)
Conclusion: fixer-upper (easily repaired, but will
require $$) that is way, way, way overpriced!
$500, tops!

Car year: 1987
For sale in: 2007 & 2008 on Craigslist and in
AutoTrader
Seller: Private party
Price: $4,000
Condition: Excellent; 121,000 miles
Conclusion: It’s in excellent condition, but has
over 100K on the clock. While $3,500 is more
accurate, this car is a much better value than
the ’86 at left.

Car year: 1987
For sale in: 2008 on Craigslist
Seller: Private party
Price: $1,900
Condition: Great (and it comes with a car
cover); 136,000 miles
Conclusion: While it’s in great condition, it has
its usual minor used-car issues and has over
100K miles; but, this Cabriolet is priced just
right!

eBay
It’s buyer beware! Cars should really be test-driven and looked at in person before buying. If you find the car of your
dreams on eBay, or any other online source, make sure several different pictures are shown and ask for more detailed
ones if necessary. However, we are living in the digital age when photos can be easily doctored; i.e., flaws can be erased
with the click of a mouse. If possible, search for a car in your area and go look at the car in person and test drive it. If
you can’t see it in person, you will be buying a car "site unseen"; therefore, ask the seller all sorts of questions via email
(so that you have a paper-trail) before bidding/buying, especially if thorough information is not provided in the
description. Additionally, be sure to get the seller to agree in a back-out plan: If, after seeing the car in person, you
decide not to buy the car, all the seller keeps is an agreed-upon deposit. Take with you a print-out of the eBay listing,
print-outs of your email communications, and this buyer’s guide; look the car over thoroughly. Know what you're getting
into before buying a car online and understand that most cars are sold as-is, where-is with no warranty or guarantee; this
means that you should not expect to get off the plane, get into the car and drive it 1500 miles home without a single
problem occurring.
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Part II – Model Notes

Originality
If you’re looking for an all original Cabriolet, you’ll want to do your homework. Unfortunately, because these cars are
now well over 15 years old, many of them have undergone some changes, from something as subtle as “better” wheels
and a sportier suspension, to something obvious such as an aftermarket body kit, interior overhaul and engine swap. For
various reasons, many 1988-1993 Cabriolets are stripped of their Clipper kits and are made up to look like the 1979-1987
era Cabriolets, and vice versa; by the same token, USA Cabriolets can be made to look like their European counterparts,
and vice versa. The obvious clues are aesthetic and those who know Cabriolets well can spot them immediately. Those
who are new to Cabriolets may want to take an enthusiast along, or do some good research before going to take a look
(or take pictures and send them to someone who knows their Cabriolets). Visit www.cabby-info.com/models to see what
your perspective Cabriolet should look like.

The following are a few examples of Cabriolets that are certainly nice-looking, but not as they left the factory for their
respective model years:

Claimed car year: 1990
Modifications: wheels, suspension

Claimed car year: 1987
Incorrect parts: Clipper kit, interior, and
1991+ wheels (car received a complete make-
over)

Claimed car year: 1989
Incorrect parts: wheels, bumpers,
headlight grille, fender flares (car
resembles an '86/'87)

Special Editions
If the car is advertised as being one of many special editions, take care to note if it really is that particular edition. One
of the most common tricks, at least when the cars weren’t as old as they are now, was to buy Wolfsburg Edition badges,
glue them onto the fenders of non-Wolfsburg Edition models, advertise the cars as being “rare” Wolfsburg Editions and
tack on an additional $300-500 to the price. Another rip-off trick (in the USA), is to buy the original “Rabbit GTI” badges
(front and rear) and advertise the car as being a “rare Rabbit GTI Convertible”. One problem with that: The Rabbit GTI
existed only in hard-top form in North America. Even if the seller proclaims that s/he is the original owner of the car and
bought it from the local Volkswagen dealer with GTI badging, the car did not leave the factory destined for the USA with
those badges! The dealer itself most likely put the badges on in order for them to make a higher profit off the car ($40 in
badges + $500 in wheels = an easy extra $1000 profit). Unfortunately, only two Cabriolet (North America) models can
be verified by the VIN: the Etienne Aigner and the Carat. The Etienne Aigners all have an “E” and the Carats all have a
“D” as the 4th digit in their respective VINs. All other models, unfortunately, will have to be verified on aesthetics alone,
unless the car happens to have its original build sheet in the trunk, and/or the seller happens to have all of the original
sales documentation (particularly the dealer window sticker). So, again, do your homework!


